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opportunity/challenge





Transwestern Sponsorship Equity Partners I (TSEP) is a co-investment fund established by Transwestern in 2010 to capitalize on market distress and seek out value-add/opportunistic commercial real estate assets in target markets nationwide.  Austin was identified as a high priority market because employment growth has consistently exceeded the national average.   Frontera Vista I & II, a 268,125 square foot Class “A” office project, was identified as an excellent investment opportunity with superior risk-adjusted returns.  The project had excellent access, visibility, structured parking, efficient floor plates and superior surrounding amenities but remained vacant and in shell condition due to the economic downturn.  The property was returned to the lender, Redwood Capital, by the original developer via a deed in lieu of foreclosure in June 2010.  TSEP made an offer to purchase the property when it was posted for foreclosure; however the lenders chose to hire Transwestern to provide management and leasing services and stabilize the property’s value.





solution	





Subsequently, TSEP partnered with Principal Financial Group to present an off-market offer to purchase the property.  During the due diligence phase, Transwestern identified significant foundation and title issues.  After conducting extensive testing, Transwestern implemented a sophisticated drainage solution to stabilize and correct the foundation problems.  The property’s storm drain and access easements were located on adjacent land owned by the developer.  Because the bank acquired the deed in lieu of foreclosure, the developer was uncooperative in subsequently providing the needed easements.  Transwestern utilized its relationship with another adjacent property owner to reengineer and reroute the storm drain.  During this time, Transwestern’s leasing team determined that Emerson Process Management was seeking approximately 200,000 square feet of office space to lease.  Transwestern approached Emerson about leasing space at Frontera Vista.  As Transwestern and Principal completed the due diligence and the necessary repairs to the property, discussions with Emerson evolved from leasing space to purchasing the property as a user.  TSEP and Principal recognized this unique opportunity and were able to negotiate a transfer of the contract to Emerson at closing. 





VALUE ADDED BY TRANSWESTERN


		


Transwestern’s development expertise provided the lenders with a cost-effective and rapid solution to the foundation issues allowing Frontera Vista to become sellable in a timely manner.  Local relationships developed over years of doing business the right way provided a unique solution to difficult title issues.  Additionally, Transwestern’s knowledge of the Austin market allowed it to identify and pursue Emerson as a likely tenant, and later as a user for Frontera Vista.  Transwestern’s ability to identify and control investment properties with superior risk-adjusted returns, analyze and solve complex engineering and title problems, and  locate likely tenants/users, allowed both TSEP and its investment partner, Principal Financial Group, to create significant value with this investment in a short timeframe.








Location:





1100 West Louis Henna Blvd.


Round Rock, Texas  78681





Project Size:





268,125 square feet


Two, five-story buildings


Class “A” office
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Frontera Vista I & II


Round Rock, Texas 


TSEP I: Value-add/Opportunistic Acquisitions










